
Recent Housing Data
Value Change

Mortgage Apps May 15 198.1 +0.51%

Building Permits Mar 1.46M -3.95%

Housing Starts Mar 1.32M -13.15%

New Home Sales Mar 693K +4.68%

Pending Home Sales Feb 75.6 +1.75%

Existing Home Sales Feb 3.97M -0.75%

Builder Confidence Mar 51 +6.25%

Foreclosure Inventory Finally Breaks 10-
Year Low
It is hard to believe that it has taken more than a decade, but Black Knight
Financial Services says the foreclosure inventory, after a 12,000-property
decline in July, has finally fallen below 400,000. The last time the number of
homes in some process of foreclosure was lower was in February 2007. The
July decrease is part of a 150,000-home reduction in the inventory in the last
12 months, a -28 percent change.

Other measures of housing distress continue to fall as well.  The national
foreclosure rate is also the lowest it has been in more than 12 years at 0.78
percent of all active mortgages, and the 53,300 foreclosure starts filed in July
were the second fewest in a given month since 2005.

Black Knight, in its "first look" at July mortgage performance data, did note a
slight uptick in early-stage mortgage delinquencies during the month, the
rate for loans 30 or more days past due but not in foreclosure rose from 2.8
percent in June to 3.9 percent, a change the company calls "seasonal."  The
delinquency rate has fallen by 13.5 percent since July 2016.  Later stage
delinquencies remained flat, and the total 90+ day delinquent inventory is
down 140,000 from last year.  Two oil patch states, Alaska and North Dakota,
were the only ones to have seen total non-current inventories (everything 30
or more days past due or in foreclosure) grow over the past six months.

New York, the state with the highest foreclosure inventory at 58,000 units, is
also one that has historically had one of the longest mortgage timelines,
accompanied by enormous foreclosure backlogs. That it also has the highest
foreclosure rate at 2.4 percent may be an indication that the courts are finally
resolving some of these very old cases.

Nationally the number of properties that are non-current, that is 30 or more
days past due or in foreclosure, totals 2.384 million.  This is down by 42,000
from the previous month and 452,000 year-over-year. The highest rate of
non-current loans is in Mississippi at 10.45 percent, followed by Louisiana
(8.77 percent) and Alabama (7.23 percent).

Following monthly gains in May and June, prepayment activity fell by nearly
10% in July. The rate, an indicator of refinancing activity, is down nearly 20
percent year-over-year.                                                                   
 
Black Knight will provide a more in-depth review of this data in its monthly
Mortgage Monitor report which will be published by September 11.
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Experience and Service
I absolutely love seeing the faces of new homeowners when they have their keys handed to them for the first time! Helping

people achieve their dream of homeownership drives me to be my best every day. Honesty and transparency from day one

through closing provide the foundation for client trust. I pride myself on providing my clients with the knowledge,

experience, and creativity to make informed decisions when buying a home or an investment property. 

My clients continually reward me with referrals citing customer service and comfort with the process. By ensuring my

clients understand their decisions rather than simply 'do as I say,' they feel empowered and confident each step of the way. I

believe in clients-for-life and that begins with the first phone call, reinforced by a successful transaction, and solidified with

service after sale.

Currently licensed in Nevada and Arizona, I have been successfully financing residential real estate throughout the USA for

the past 15 years using FHA, VA, Conventional, as well as Portfolio funds. Call now to get started!
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